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Mup sctynaet B HOBYHIO 3py UT — apy undpposusaumm
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In 2014, CIOs face the challenge of bridging the second and third eras with a three-part response. They
have to build digital leadership and bimodal capability, while renovating the core of IT infrastructure and
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. \ - . - - \¢/ . - . - \
IT craftsmanship IT industrialization Digitalization
Technology Processes ‘ Business models ’
/ \ \ - - .
Programming, IT management, ‘ Digital leadership ’
systems management service management
o J J
] N\ 4 N\
Isolated; disengaged Treat colleagues as Treat colleagues
internally and externally customers; unengaged as partners; engaged
with external customers with external customers
J A J
Sporadic automation Services and solutions; Digital business
and innovation; frequent efficiency and innovation;
issues effectiveness new types of value
J J J

capability for the digital future.
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Source: Gartner, Taming the Digital Dragon: The 2014 CIO Agenda



ClO B mupe aKTUBHO y4aCTBYIOT B Pa3BUTUUN LNPPOBbIX KAHANOB U
B pa3BUTUM busHeca B uenom, poccuimmckue ClO noka yuyacTsytoT
cnabo

BxogAaT v B 30HY oTBeTcTBEHHOCTU UT AnMpeKTopa Kakue-nmbo gpyrue 3agaum noMmmmo HenocpeactseHHo UT?

B mupe B Poccumn

7,7%

m Aa
M Het

3aTpyAHAIOCb OTBETUTD

n=2053 n=181
% of responses % of responses
Source: Gartner Executive Program Survey, 4Q 2012 Source: Marketvisio Consulting, 2014

* MupoBble TEHAEHUMM MOKa3bIBAIOT, YTO B HACTOALWMIA MOMEHT NPOUCXOAUT PaclUMpPEeHne 30HblI OTBETCTBEHHOCTU UT aMpeKTopoB — oT
«uncTbix» UT GyHKUMM K 6usHec pyHKumam. CornacHo nccnegosaHuio Gartner, npoBeaeHHOMY cpeau 3apybexkHbIXx Komnauun, 67% UT
OVPEKTOPOB MMEIOT B 30HE CBOEM OTBETCTBEHHOCTU PYHKUMUU, OTAnYHbIe oT UT. OKkono 20% UT anpekTopos yxKe coBmewatoT poaum ClO
n CDO (Chief Digital Officer), T.e. oTBeyatoT 3a UMPOBYO KOMMEPLMIO U KaHaNbl B3aUMOAENCTBUA C noTpebutenamu.

= HecmoTpsa Ha cpegHUi yposeHb 3penoctu UT, B Poccun Habnrogaerca cnaboe yyactme UT cayxkb B GM3Hece KOMNAHWUIA: Tak, TOJIbKO Y
NATOM YaCTU ONPOLLEHHbIX KOMMaHWI B 30HY OTBETCTBEHHOCTU UT AMpeKTopa BXOAAT Apyrve 3aaaun. Hanbonee 4yacto ynommHaemble
¢yHKumn: CDO, yyactve B pa3paboTKe cTpaTerMm pasBUTMA KOMMAHUM U CTpPaTerMyeckom MNaHUMPOBAHUM M ONTUMM3aUMA BU3HecC
NPOLECCOB.
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Lleau CIO B mupe — poct 6usHeca, uenu poccnmnckux ClO — pocr
NPOnU3BOAUTENBHOCTH

B mupe B Poccumn
. .. OCHOBHbI€e pe3y/ibTaTbl, KOTOpPbIe OXKUAAET KOMMNAHUA OT pa3BuTua UT,
Top 10 CIO Business Priorities n=181
1. Increasing enterprise growth MoBbiWeHMe NPOM3BOAUTENLHOCTH
2. Delivering operational results MosbiweHue peHTabenbHocTH
3. Reducing enterprise costs Ontmm3auuA pacxoaos 35,4%
. .. MNosbiweHne rMbKOCTU U ynpaBaaemoctu i
4. Attracting and retaining new customers 6usHeca | 27,1%
5. Improving IT applications and infrastructure Ynyuwenue 6usnec-npoueccos 26,0%
6. Creating new products and services (innovation) MpuBneuenme u yaepKaHue KaneHTos
7. Impr0V|ng effICIenCy BbIXOA KOMNaHUU Ha HOBbl€e PbIHKU
. L. Co3paHue HOBbIX NPOAYKTOB MU yCayr
8. Attracting and retaining the workforce (MHHOBaLWHN)
. . . COKpaLI.I‘EHVIe BpemeHMu BblBOAA
9. Implementing analytics and big data NPOAYKTOB/YCAYT Ha PLIHOK
10 ImprOV|ng bus'ness processes MoBbiWweHne No/b3bl OT aHAIMTUKN

Co3paaHue HOBbIX KOHKYPEHTHbIX
npeMmyLLecTs

3atpyaHsalocb oteetutb | 0,6%

0% 10% 20% 30% 40% 50%
Source: Source: Gartner Executive Programs, January 2013 Source: Marketvisio Consultina. 2014 multiple, % of respondents

JaHHble uccnepgoBaHna Gartner NOKasbIBaOT, YTO B 3apy6e>|<Hb|x KOMMaHNAX OCHOBHbIM MPUOPUTETOM CIO asnaeTtca yBenn4yeHmne temnos
POCTa 613Heca KomnaHuu. B Poccn KomnaHMKM NoKa He CTaBAT nepeg Ut CJ'Iy)'K6aMM TaKYO UeNib: Ha NepBoOM nJjaaHe CTOUT NoBbllLEHNE
nponssoanTeNbHOCTU U peHTa6eanocm, a TaKXe onTtmmsauma pacxoaos. Tonbko okono 20% pOCCMﬁCKMX KOMMAHWIN B KayecTBe
pe3ynbrata pa3BUTUA UT BMAAT BbIXOA KOMMNAHWUW HA HOBble PbIHKK U CO34aHWME HOBbLIX MPOAYKTOB WU YChYT. Ewe meHbwasa gona

KOMMNaHUn OXUAaET CO34aHNE HOBbIX KOHKYPEHTHbLIX MPENMYLLECTB.
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OcHoBHOMU ¢poKyc poccumnckux ClO — uHppacTpyKTypa u
KOHCANTUHT. YCNYrn ayTCOPCUHIa NOKa He B OCHOBHOM (OKyce

PacnpepeneHue UT 6loaxketa 2014 r. no TMNam PacnpepgeneHue UT 6top3KeTa BHYTPU CTaTbm
UT-pacxopos, n=145 «BHewHue UT ycnyru» B 2014 r., n=91

7,4%
’ o
B AnnapaTtHoe obecneyeHne .
MpPOEKTHbIN KOHCANTUHT
MporpammHoe obecrneyeHune
porp 24,4%
BHewHwne UT ycayrun AyTcopcuHr
14,5%
(]
/ 68,2%
Pacxogbl Ha UT nepcoHan
Apyroe
29,1% B TeneKoOMMYHUKaLMOHHbIE YCayri
Source: Marketvisio Consulting, 2014 % of responses Source: Marketvisio Consulting, 2014 % of responses

= B cBA3M C Manbim yyactuem WT penapTameHToB B 6OM3HEC AeATENbHOCTM KOMMaHMMA (OCHOBHOM ¢OKYC COCpefoTO4YeH Ha
npeaocTaBneHnn UT cepBUCOB) B HacTosAllee BpemA HabAoAaeTCs He3HAuYUTeNbHbIA YpoBeEHb Mcnonb3oBaHMA UT ayTcopcuHra. B
cpegHem okono 14,5% scero UT brogyKeTa naet Ha BHewHue UT ycnyru, gona 3aTpaT Ha aytcopcuHr UT B KoTopbix coctasnseT 24,4%
(T.e. B cpeaHem Ha ayTcopcuHr Bbiaensaetca 3,5% ot obuwero UT 6rogxkeTa).

= MOHO 0XKMAaTb, YTO C pocTom BusHec ¢yHKumin ClIO byaeT nponcxoguTb bonee akTMBHOE noTpebneHne UT ayTcopcuHra (ymctole UT
byHKUMM ByayT paccmaTpmBaTbCA KaK BTOPOCTENEHHble, MO aHaNoOrMM C  agMWUHUCTPATUBHBIMW WAWM ONepauMoHHbIMU BusHec
npoteccamu).

W :



OaHa U3 NPUYUH HU3KOrO UCNO/Ib30BAHUA aYTCOPCUHIa —
oTcytcTBue cBasmn mexay UT n busHec cepsmcamm

Hannumne yetkon npospauyHoi ceasm mexay UT u
6u3Hec cepBMCAaMWM TOBOPUT O BbICOKOM YpPOBHE
3penocTu KOMMaHUW.

Tonbko Yy 4YeTBepTU OMNPOLUEHHbIX KOMMAHWUM
CylecTByeT NpakTnka obbeanHeHna UT cepsucos B
noptdenb 6usHec cepsmcos. CpeaHee YNCNO TAKMX
nopTtdenen B 3TMX KomnaHmax gocturaet 20.

O6beaunHeHbl i UT cepBuchbl B Baweit KomnaHum B noptdennb
6usHec cepsucos (IT business service portfolio) no pasnnuHbim
6usHec noapasgeneHuam/HanpasneHmam? n=180

21,5%

m da
W Her

3aTpyAHAIOCb OTBETUTD

Source: Marketvisio Consulting, 2014

% of responses



Cpeaun Ton npuopurtetoB poccnnckux ClO — 3agaum no
onTUMM3aLuun U NOBbILWLEHUIO NPOU3BOAUTE/IbHOCTU

= Pe3ynbTaTbl ONPOCa MOKa3biBAlOT, YTO Ha AAHHbIN
MOMEHT Hanbonee NPUOPUTETHLIMM
HanNpaB/IEHUAMMU PA3BUTUA B KOMMAHUAX ABAAIOTCA
nUT 6e30nacHOCTb, Ut MEHeXMeHT n
MOJIEPHM3aLMNA YCTapPEBLLUNX CUCTEM.

MpuoputeTHbie HanpaB/ieHMA pa3BuUTUA KomnaHum B 2014-2015 rr, n=181

UT 6e3onacHoOCTb

= B cpegHem MpuopuUTETE  HAXOOATCA  Takue WUT meHepkmeHT

aKTya/ibHble MUPOBbIE TPEHADbI KaK Bl, MobunbHOCTb MogAepHM3aLma YCTapeBLLMX cUcTem 4,0
n Big Data. 1

AHanutuka n Bl 3,7

Buptyanusauma 3,7

ERP
MobunbHocTb
CRM 3,5
TexHonorMm coBMecTHon paboTbl 3,4
Bonblume 06beMbl JaHHbBIX
O6nauHble TEXHONOTUK

AyTcopcuHr 613Hec npoLeccos

1 2 3 4 5
Source: Marketvisio Consulting, 2014 AVG, scale 1-5 (5=max)



Moka ClIO He BMAAT HEO6XOAMMOCTU PaACLLUPATL 30HY CBOEU
oTrBetrctBeHHOCTU (CDO) ana pocra 6usHeca. OCHOBHbIE
TpeboBaHUA — nosbllweHne PUHAHCUPOBAHUA N PECYPCOB

= B xoae onpoca pecrnoHAeHTam 6bl10 NpeanoXKeHo
OTBETUTb HA BOMPOC, YTO HYKHO M3MEHUTb B WX
KOMNaHWAX  gna  Toro,  4YTobbl  MOBbLICUTb
apdeKkTUBHOCTb paboTbl UT cnyKobbl.

* MloMMMO npPoOYMX OYEBUAHBLIX GAKTOPOB CTOUT
OTMETUTb, YTO MPMMEPHO B TPETU KOMMNAHMN CTOUT
HeobxoaAnMOoCTb NOBbILWEHMNA KOMMYHMKaunm
mexay UT n busHec nogpasgeneHnamu.

Y10 Heo6xX0AMMO ANA NoBbiweHUA 3G PEeKTUBHOCTU
pabotbl UT, n=181

YBenunuyeHune puHaHcmpoBaHma UT
NPOEKTOB

MNosbiweHne KBanupukauum UT
COTpyAHUKOB (06yueHue,
TPEHUHIU U T.N.)

MoBblweHne KOMMYHUKaLUK
mexay UT n 6usHec 30,9%
noapasAeneHnaMm B KOMNaHUM

yBennueHue uncneHHoctu UT
nepcoHana

30,4%

Hanuuune appekTMBHOM cucTeMbl
MOHUTOPUHrA, pacnpeaeneHua un 11,0%
nnaHuposaHua UT pecypcos

U3meHeHue npoueccos,
obecneunBaloOLLUX NOALEPIKKY U %
npeaocrasneHue UT cepsucos

M3meHeHUe opraHM3aLMOHHOMN

0,
CTPYKTYpbl UT nogpaspeneHuna A%

Opyroe ,4%

0% 20% 40% 60%

Source: Marketvisio Consulting, 2014 multiple, % of respondents
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MeTtoponorua

= Pasmep BbI6bOpKK: BCcero B onpoce y4yactsoBana 181
KOMNaHuA

= Metopg c60opa gaHHbIX: TenedOoHHbIN onpoc
= MMepuopa nposepeHnsa onpoca: mapt 2014 r.

= lTeorpadpma wuccneposaHua: Mocka (61,3% Bcex
PECnoHAEHTOB) M Apyrne pPOCCUMCKMEe ropoaa
(38,7%)

= Paamep KomnaHuu: 42,5% Bcen BbIOOPKM —
cpenHe-KpynHble KomnaHuu (500-1000 MK), 57,5%
— KpynHble KomnaHuu (1000+ MMK)

* PecnoHAeHTbl: B onpoce y4acTBOBaNM
pykoBoautenn 6usHec wn  WUT  HanpaBneHWUN,
OTBETCTBEHHblE 33 BOMPOCbI  CTPATErMYecKoro
nnaHuposaHua UT uanm GrogxkeTtnposanms UT. U3
nccnenoBaHMs  OblM UCKAKOYEHbI KOMMAHUKU  C
MmeHee Yyem 500 MK / HoyTbyKamu.

~

KaTteropua gomxHoctu, n=181

H UT-pykoBoautenb
KomnaHum (CIO)

PykoBoauTtenb otaena B
UT-genaptameHTe (B TOM
yucne 3amectutens ClO)

53,0%

B busHec-pyKkoBoauUTeNb

Source: Marketvisio Consulting, 2014 % of responses

Otpacnb, n=181

baHKu, cTpaxoBaHue

FMCG, puteiin, ontoBas
TOProBAA, TPAHCNOPT, IOFTUCTUKA

Taxenasa NPOMbILWNEHHOCTb* 18,8%

Hedreras, saHepreTuka 18,2%

¢apmau,eB'rMKa U Xmmun4yeckasn
NPOMbILWNIEHHOCTb

Tenekom .4,

0% 10% 20% 30%
*MawuHocmpoeHue, memasnnypaus, FTOKu

13,8%

Source: Marketvisio Consulting, 2014 % of responses
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Ponb UT B KomnaHuax (cybbeKTnBHaA OLEHKA)

Ha cnange npepncraBneHo onmvcaHWe nATU 3Tanos,
XapaKTepusyoLwmnx posb M ypoBeHb 3penoctn UT
cny>bbl B KOmnaHuAx. Mpu 6a3oBom yposBHe UT
BbIMO/IHAIOT YMCTO BCMOMOraTenbHyo ¢yHKUuto. C
POCTOM YPOBHS 3PeN0CTM NPOMUCXOAMUT BCe BonbLLOe
ydyactme UT B OCHOBHOW OU3HEC [AeAaTeNbHOCTU
npeanpuatnsa. Ha nocnegHem (nstom) stane WUT
cnyxkba  asnsetca OCHOBHbIM  UCTOYHMKOM
MHHOBALMI B KOMMNaHWUW.

MwnpoBOM ONbIT NOKa3bIBAET, YTO CYyLLECTBYET TECHAA
B3aMMOCBA3b MeXady ypoBHem pa3sutma UT u
no3numMen KOMNaHUM B CBOEM CErMeHTE PbIHKA.

Ecnn roBoputb 0 Poccuun, To B HacToAwee spema UT
noapasaeneHua UrpatoT yXKe A0CTaTOYHO BaXHYHO
ponb B OM3HEC AeATeNbHOCTM  KOMMAHWMN.
Pe3ynbtaTbl  ncCnefoBaHMA  MOKasbiBAlOT,  YTO
TONIbKO TPeTb KOMMNAHMIN BCe ewe paccmaTpusaet
UT cnykby B  KayecTBe BCMOMOraTe/IbHOroO
MHCTPYMEHTA, OCTa/IbHble KOMMNAHUU YXKe OCO3Han
3HAYMMOCTb WMHPOPMALMOHHBLIX TEXHONOTUK ANA
OOCTUXKEHUA BU3HEC Lenert KOMNaHUM U co3aaHus
KOHKYPEHTHbIX MPENMYLLLECTB.

~

Ponb UT

Ponb UT-noapasaeneHna B KomnaHum, n=180

11,7%

37,2%

16,1%

KomnaHua HaxoamTca Ha NyTU NOCTOAHHOIO
COBEpLUEHCTBOBAHMA U NEepeoCcMbICIeHUA, a
UT aBnaoTcAa OCHOBHbIM ABUraTesnem
MHHOBaLMA B 6U3HEce KOMNAHUM.

KomnaHua cTpemuTCs K iMAEpCTBY B CBOEM
oTpacan. UT aBaatoTca UCTOUHUKOM rMbKocTH
M MHHOBALMIA B NPOAYKTaX M ycayrax
KOMMaHMMU.

KomnaHua cTpemMunTCA K pacluMpeHuto CBOMX
no3uumii Ha pbiHKe. UT ABNAIOTCA KPUTUUHBIM
3N1eMEeHTOM ANA A0CTUKEHUA BU3Hec uenei
KOMMaHMMU.

doKyc HanpasneH Ha NOCTOAHHOE yayYlleHue
AeATeNbHOCTU KoMNaHuK. BusHec
nopgpasgeneHua HesaBUCUMO UCMONb3YIOT
WUT, Korga cunTaloT 3T0 Heo6Xo04MMbIM.

KomnaHua paccmatpusaet UT B OCHOBHOM B
KauyecTBe MHCTPYMEHTA 411 SKOHOMUYECKU
apdeKTnBHOM 06PaAbOTKM TpaH3aAKLMUIA.

% of responses
Source: Marketvisio Consulting, 2014
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3apaum UT B KomnaHuAx (cybbeKTUBHaA oueHKa)

3apaum UT-noapaspeneHna B KomnaHum, n=181

= C poctom ypoBHA 3penoctn UT cnyxb B pOCCUINCKUX

KOMMaHuaxX byaeT npoucxoauTb pacluiMpeHue Kpyra
pewaembix MMM 3agady. Takxke UT b6yayt 6onble
MCNONb30BaTbCA B KayecTBe OCHOBHOIO CpPeacTBa
pa3BUTUA BU3Heca.

Ceityac Tonbko y 20% onpolweHHbIX KomnaHun UT

WT ncnonb3ytoTcs B Ka4ecTBe OCHOBHOrO
CpeAcTBa AN1A BbIXOAa HA HOBbIE PbIHKU U
NoJIy4eHUSl HOBbIX KOHKYPEHTHbIX
npeMmyLL,ecTs.

UT noapasaeneHne B3auMoaencTByeT C
Apyrumun nogpasgeneHmamu (R&D, BPM) gna

8,3%
MCMONB3YIOTCA A1 HEMOCPeACTBEHHOTO CO34aHUA ’ CO3AAHNUA HOBBIX NPOAYKTOB U YC/IYT U
onddepeHUMaLNM OT KOHKYPEHTOB.
HOBbIX MPOAYKTOB M ycayr, anddepeHunaumm ot
KOHKYPEHTOB M ANA BbIXOAA HA HOBble PbIHKU. B
6onee yem TPeTM CiyyaeB B 334aun UT cny>K6 _ UT noapaspeneHne nomoraer pewaTb ABHble
6 6 B < o npobnembl 6usHeca. Bknag UT B
BXOOMT pelweHne ABHbIXx npobnem 6usHeca. s 37,0% 3bDEKTUBHOCTb AEATEIbHOCTH KOMNAHMH
3a4a4un UT ocTtanbHbiX 43% onpoOLEeHHbIX KOMNAHUN ] OueBMAEH.
BXOAMT  npeaocTaBieHnMe  TUMOBbIX  OCHOBHbIX o
BO3MOXHOCTEM M TEXHONOTMYECKUX pPELLUeHUn Ans
6 UT nogpasgeneHme HagexHo 1
U3Heca. S npeacKkasyemo npegocrasaset
) (]

Ha ocHoBe nosyvyeHHbIX AAHHbIX MOXHO cAenatb
BbIBOZ4 O TOM, 4YTO TEKYLWMA YPOBEHb 3pPenocTu
POCCUMNCKUX KOMMNAHUM paccmaTpmuBaemoro
CermeHTa HaxoAUTCA Ha cpegHeM YPOBHE.

~

TEeXHOJIOrMYecKue peLeHmsa no 3anpocy
6usHeca.

UT nopapaspeneHue ABAseTcs cnyxoon,
3¢ PeKTMBHO NpeaocTaBAAoLLEN TUNOBOWMA
Habop OCHOBHbIX BO3MOXKHOCTel anA
6u3Heca.

% of responses
Source: Marketvisio Consulting, 2014
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dddeKTuBHoctb UT (cybbeKTMBHAA oLeHKa)

= Ha cnange npeactaBneHa CybbeKTUBHAA OLEHKA
PECNOHAEHTOB B OTHOWeEHUU 3pdeKkTnBHocTn WUT
noapasaesieHna B KOMNaHUW.

= CpeaHue OUeHKU 6busHec nungepoB (9% Bcel
BbIOOPKM) B CpeAHEeM COOTBETCTBYIOT OLEHKaM
npeacTtasutenen UT.

OueHKa apPpekTnsHoctu UT nopgpasaeneHus

UT noapaspeneHnto NOHATHA U ACHA MUCCUA U
cTpaterusa pasBUTUA KOMNaHUKU, n=179

UT nogpaspeneHne BbINONHAET BCE NPOEKTbI
BOBpPEeMsA M B paMKaXx 3aaHHoro 6loa3KeTa,
n=181

Bca pearenbHoctb UT noapasaeneHnsa umeer
YeTKYH B3aMMOCBA3b CO CTpaTerMei passutus
KOMMaHWM1 U HanpaB/ieHa Ha paclumpeHne
BO3MOYKHOCTel 6usHeca, n=181

MpoussoautenbHoctb UT KomaHAb!
COOTBETCTBYET OXXuaaHuaAm 6usHeca , n=181

WUT noapaspeneHune akTMBHO y4acTByeT B
CO34aHUM CTPATErnm pasBUTUA KOMNaHuK, n=181

Bce 6usHec Keiicbl no UT npoeKktam umelot
npo3payHoe 060CHOBaHMUE U YeTKne GaKTopbl
ycnexa npoekra, n=179

B KoMmnaHWKU UCNO/b3YIOTCA U NOCTOAHHO

COBEPLUEHCTBYIOTCA METOANKN A1 OLLEHKU
adpdpexktmsHocTn UT, n=179

Source: Marketvisio Consulting, 2014

4,0

4,0

3,9

3 4 5
AVG, scale 1-5 (5=max)
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MeTtoabl oueHKu apPpekTnusHoctn UT

Pa3pabotka KPl u aHanms
COOTBETCTBUA UM

Pa3paboTKa CKOpUHroBow
mMogenu U aHanus
pe3ynbTaToB OLEeHKMU

CpaBHeHue TeKyLei
cuTyaumm c pepepeHCHbIMU
moaenamm

BeHuMmapKuHr

" Pe3ynbTaTbl MCCNeAO0BaHMA MNOKasbiBaloOT, 4YTO Haubosee pacnpocTpaHeHHbIMM

Ucnonb3yembie NPAaKTUKUN ANA OL,EHKU
apdekTnsHoctn UT, n=180

0% 20% 40% 60% 80% 100%
3/0 H Her m/a

% of respondents per solution

LLinpoTa ncnonb3oBaHMA METOAUKU B

n=104

n=40

n=90

n=60

KOMMNaHuu

8%

,5%

1%

D%

0% 20% 40% 60% 80%  100%

W OcHOoBHas

I icnonb3yeTca HapaBHe C ApYyrMmun

M Ucnonb3yeTca B Masion cTenexHun
3/0

% of respondents per solution

3¢ deKTUBHOCTD
MeTOAMUKH

[N

2 3 4 5

AVG, scale 1-5 (5=max)

Source: Marketvisio Consulting, 2014

MEeTo4aMM  ONA  OLEHKM

addpektTmBHocTU UT aBnsatoTca ncnonb3oBaHme KM v cpaBHEeHME TeKYLLEN CUTyauMn ¢ pepepeHCHbIMU MOAENAMM.

= B 6onee yem Nos0BMHE KOMMNAHUM MCNOJIb3yeTCA CPpa3y HECKO/ZIbKO METOL0B.

~
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BHewHUe PpaKTopbl

dakTopbl, OKasbiBatowme BaMaHue Ha UT nunm 6usHec
AeATeNbHOCTb NpeanpuAaTua, n=107

Hanunume BHewWwHUX paKTOPOB, OKa3biBAIOLUX BAUAHUE JKOHOMMUECKas cUTyaLus 56,1%

Ha UT unu 6usHec pgeatenbHOCTb NpeanpuaTtna, n=181

KoukypeHTHas cpepa | 18,7%

FocopraHbl U 3aKOHOAATENIbCTBO 15,9%

8,8%

Monutnueckana ob6craHoBKa -5%

mAa 3aBUCUMMOCTb OT NapTHEpoB . 6%
NMnoxoe KayecTtBO KAaHaNOB CBA3U . 7%

N Het
Tpe6oBaHUA pbiHKA (KNINEHTOB) . 7%
3aTpyAHAIOCL OTBETUTL Pa6ouas cuna (kBanudmkauma, Hanuume) .,7%

CTroumocTb nuueHsnii / o6opyaosaHua '2 8%

Tapudbl Ha aneKTpo3Hepruio '1 9%

Source: Marketvisio Consulting, 2014 % of responses

Knumartuueckue ycnosus J 0,9%

0% 20% 40% 60%

Source: Marketvisio Consulting, 2014 multiple, % of respondents

= [lBe TPeTU ONPOLUEHHbIX KOMMAHMUA WUCMbITbIBAOT HEMOCPEeACTBEHHOE BAMAHME BHELWHUX ¢akTopoB Ha UT umau
6u3Hec geaTenbHOCTb. Hanbonee 4acto ynommHaemblt GpaKTop: HeCTabmnabHaA SKOHOMUYeCKan cuTyaums (B8 Poccunu
“ B Mupe). BTopbie No Ba*KHOCTU GaKTOPbI: KOHKYPEHTHAsA cpeaa M rocopraHbl/3aKoHOAATENLCTBO.
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